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1 — central purchasing bodies

19 — reserved contract

25  —

27—

29  — competitive dialogue

31 — framework agreement

33 - dynamic purchasing system
45 —

54 — e-auction

1

o The Public Supply Contracts Regulations SI 1995 No 201
o The Public Services Contracts Regulations SI 1993 No 3228

o The Public Works Contracts Regulations SI 1991 No 2680

o The Public Contracts (Works, Services and Supply) (Amendment) Regulations
2000 SI 2000 No 2009

o The Utilities Contracts Regulations SI 1996 No 2911
o The Utilities Contracts (Amendment) Regulations SI 2001 No 2418

o The Public Contracts (Works, Services and Supply) and Utilities Contracts
(Amendment) Regulations SI 2003 No 46

7 O0GC 2004 8 9
2005

21 2006 1 31
OGC

11972 EU

.13.



11

competitive dialogue

29

Economic operator 2

Yes

A 4

Economically Advantageous Tender; MEAT

Most

0GC

-14-




0GC

30

R&D

MEAT MEAT

The New Public Procurement - Directives Frequently Asked Questions (OGC 2004)

near final solution

PFI/PPP

-15-




PFI
PFI

call offs

EU

clarification

VFM

framework agreement

Call-offs

-16-

EU

500

VFM



yes

A 4

EU
y DO
EC
\ 4
yes
» EC
v no
call offs
yes
7'y
e
yes
y o

-17-



0GC

O0GC
4
4
32 4
10
10
VFM

PQ

MEAT

4 ‘Framework Agreements and EU Developments’  http://www.ogc.gov.uk/

-18-



0GC

54

0GC

VFM

21
0GC

No157 EU

-19.

EU

1996
2004

10

0GC



The Approach to Implementation of the New Public Sector Procurement Directive
(OGC May 2004)
Response to Consultation on the New Procurement Directives (OGC October 2004)
Framework Agreements and EU Developments (OGC)
The New Public Procurement Directives — Frequently Asked Questions (OGC)
EU Public Procurement Directives — Significant Changes arising from the new
Public Sector and Utilities Directives (OGC 2004)

http://[www.ogc.gov.uk

EU
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Public Sector Purchasing in the European Union (Paul Clarke eia)
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20 Clients”
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Confederation of Construction Clients
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Construction Clients’ Charter

http://www.clientsuccess.org.uk/

http://www.constructionsuccess.org/
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KPIs Construction Industry Key Performance Indicators ¢
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The Process Network “Workshop Report 47, 2002.4
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